
Speaking for a Lasting Impression

Explicit Progranr Obi ectives
Upon contpletion of this prograrn, participants will concluer these areas:

Module One: Unclersterncling the Adult Ar-rdience
Rccogn ize characteri stic s of aclult I earners.
Understancl the key elements of the leanring process.

Modr-rlc 
-hvo: 

Developing a Dynamic Deliverl'
I denti fy the purposes of presentations.
Discuss ways to overcome the fear of speaking in front of a group.
Determine hor,v to captivate your audience within the tirst 30 seconds.
Ltse body language to maintain interest.
Devclop techniques to become an eflbctir,'e presenter.

Module T-hree: Speaking u,ith Conviction
ldentify Vpes of speeches.
Understand hor,v to prepare your topic.
Define diflerent fypes ofdelivery.
Detennine key elernents r.vhen r,vriting a speech.
Asse ss ways to cleliver your message.
I clcnti Ij,' technicl ues to in teract r,vi th the auclience.

N{odule Four: Presenting lvith Purpose
U ndcrstancl cli fferen t types of business presentations
Dctcnnine vour approach.
[Jtilize fir,e key components ofbusiness presentatiorrs.

fvtoclule F ive : Raising Retention
Enhernce rctenti on through {rroup di sc ussi on s.
Understancl the importance ofdernonstratious as a fbnn of learning.
Recognize thc irnpofiancc of asking qucstions rvhile tacilitating.
Solve trainius situatious you mav f?rcc.

I rnpl icit Program Obi ectives
. Gain an understanding of ho'ul, to efl-ectively develop a prcsentatiorr.
. Detennine wa-vs to capture and maintain the attention of the audience.
. Asscss the role ofbocly,'lan-euage and non verbal movenrents rvhen enhancing cleliver_v.
. Devclop the recluirecl skills to use rvhen speaking in liont of a group.
. Iclcntily rvays to raise retention and results rvhile presertting.


